90-Day Nurture Plan — Stay Top of Mind

Don't stop after one email! Use this 90-day cadence to build trust and convert leads
long after the show.

Days 1-7: Quick Wins
e Day 1-2: Thank you + incentive reminder

o Day 3—4: Share tip, checklist, or value resource

o Day 7: Incentive expires reminder

Days 8-30: Build Relationship

e Day 14: Social proof email (testimonial, portfolio)
o Day 21: Share a planning tip or mini-guide

« Day 30: Spotlight a unique service you offer

Days 31-60: Deepen Engagement

o Day 45: Send a helpful blog post or resource

« Day 60: Share a behind-the-scenes story or client success

Days 61-90: Stay Top of Mind

e Day 75: Send FAQ or myth-busting email

« Day 90: Invite to connect on social, blog, or next event



